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Safe Harbor and No#GAAP Financial Metrics

Certain statements in this presentation may be deemed to be forwalkabking statements within the meaning of SectioB7A of the Securities Act of 1933, as amended, and
Section21E of the Securities Exchange Act of 1934, as amended. Such statements include, but are not limited to, statementsrdigg the anticipated timing for the

issuance of additional historic and future financial information and related filings. These statements are not historicatddcut r at her ar e based on
expectations, estimates and projections regarding the sGootp amnsy 6&smabyw,sd neewisl,| ,0fp
0should, 6 0anticipate, 6 opredict, 6 opotential, 6 O0comtciomda,dée nd &x mpenadt ss,idnidianmt e
identify these forwardlooking statements. Factors that could cause actual results to differ from those reflected in forwdroking statements relating to our operations and
business include: fluctuations in the price and availability of resins and other raw materials and our ability to pass aoseased costs of raw materials on to our customers

in a timely manner; volatility in general business and economic conditions in the markets in which we operate, includingputifimitation, factors relating to availability of

credit, interest rates, fluctuations in capital and business and consumer confidence; cyclicality and seasonality of thenesitential and residential construction markets

and infrastructure spending; the risks of increasing competition in our existing and future markets, including competitiomfboth manufacturers of high performance
thermoplastic corrugated pipe and manufacturers of products using alternative materials; our ability to continue to converntent demand for concrete, steel and PVC pipe
products into demand for our high performance thermoplastic corrugated pipe and Allied Products; the effect of weather os@aity; the loss of any of our significant
customers; the risks of doing business internationally; the risks of conducting a portion of our operations through jointwes; our ability to expand into new geographic or
product markets; our ability to achieve the acquisition component of our growth strategy; the risk associated with manufaajprocesses; our ability to manage our assets;

the risks associated with our product warranties; our ability to manage our supply purchasing and customer credit polidies;isks associated with our selfnsured

programs; our ability to control labor costs and to attract, train and retain higljyalified employees and key personnel; oability to protect our intellectual property rights;
changes in laws and regulations, including environmental laws and regulations; our ability to project product mix; the esksciated with our current levels of

indebtedness; our ability to meet future capital requirements and fund our liquidity needs; the risk that additional informatmay ar i se during the co
ongoing accounting review that would require the Company to make additional adjustments or revisions or to restate furtreefitlancial statements and other financial

data for certain prior periods and any future per i ods definadircRulasclBal5¢e)anchl5dklbe of t h e

the Exchange Act) were ineffective; the review of potnraprocedares, andedesdoverngferdher or de
weaknesses of which we are not currently aware or which have not been detected; additional uncertainties related to accaystiues generally and other risks and
uncertainties described in the Company6s filings with tgefeomSmedodimdand itéssotpossible E x ¢

for the Company to predict all risks and uncertainties that could have an impact on the forwdndking statements contained irthis press release. In light of the significant
uncertainties inherent in the forwardooking information included herein, the inclusion of such information should not be reded as a representation by the Company or
any other person that the Companyds expectations, o0 b,j Ievestorsare cutioned ngtto place undue | | b
reliance on t he-Jodkingstatanmeytdasd tHe Company whdertakes no obligation to publicly update or revise amywéardlooking statements, whether as a
result of new information, future events or otherwise, except as required by law.

This presentation includes certainnol AAP financi al measures to descri be t hese@GeasueatoGAAR mepstiresfater ma n
provided within the appendix of the presentation. Those disclosures should not be viewed as a substitute for operatingteedetermined in accordance with GAAP, nor are
they necessarily comparable to noGAAP performance measures that may be presented by other companies.



Better than expected fourth quarter net sales driven by
0 construction market demand and thempact of favorable weather

conditions incertain geographies.

Margin pressure in the quarter was due to the timing of
absorption costs related to production and transportation
expenses, in addition to higher G&A.

Favorable cash flow generatiodriving additional avenues for
e shareholder value creation including investments in growth and
operational improvements as well as cash returns to shareholders.




FY2017 Performance

FY2017 Guidance

Key Metric Low High FY2017
Net Sales
(in Millions) $1,225 $1,250 $1,257
Adj. EBITDA
(in Millions) $190 $210 $193

Strong top line performance in Q4 drove sales above high end of guidance range, Adjusted

EBITDA performance in line
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m FY2017 Market Conversion

*SHT i

Domestic End Market Resuits FY2017

Non-Residential Residential

A NonResidential sales continued to outpace S04
5% -

the market, driven by HP and Allied Product b - 6%

sales. 4% - .
’ 4% { 3%
3% - 206 Retalil
0%

A New Residential Construction sales 2% 1 N‘éW RfSid:?”“a'
. . onstruction
outpaced Housing Market, driven by HP ani 1o, - -4% -
N12 sales. 0% 89 6% 6%
-89 -
) _ . Infrastructure Agriculture
A Retall, Infrastructure and Agriculture sales
R H : 0% 0%
performed in line with markets.
-5% -
-10% -
-1% - -15% -
-1% -1% -20% -
-25% - -22% -22%

-20/0_
Market . ADS

ADS construction market sales grew 3% despite slow domestic market

Market growth is based management estimates and other quantitative and qualitative factors.
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g{% Q4 2017 Financial Performance

(USD, in millions)

~ flat -410 bps - 370 bps
$245 $244

Q42016 Q42017 Q42016 Q42017 Q42016 Q42017
REVEII(E Adjusted EBITDA Margin
By Geography . Domestic Markets Q4FY16 8.8%
+ Domestic +1% : <+ Construction +2%
: . . 0
- nternational 13% + Non-Residential +3% Price/Material Costs (0.8)%
: + Residential +0% Transportation,Other Operations  (2.8)%
. . = Infrastructure -3% SG&A (1.2)%
By Application - Agriculture - 8%
+ Pipe +0% : Other 1.1%
- . _ "0 .
Allied Products 2% : + P|pe +1% Q4 FY17 5.1%
= Allied Products -0%

Despite tough comparison, better than anticipated sales driven by favorable weather
conditions In certain geographies
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ﬁ{[wﬂ%z—m Fiscal Year 2017 Financial Performance

(USD, in millions)

-2.6% +140 bps +90 bps

FY 2016 FY 2017 FY 2016 FY 2017 FY 2016 FY 2017
REVEII(E Adjusted EBITDA Margin
By Geography . Domestic Markets YTD FY16 14.5%
- Domestic -1% Construction + 3% _ _
= Intemnational 100 + Non.-Res.identiaI + 5% Price/Material Costs 2.4%
: = Residential -1% Transportation,Other Operations (0.9)%
5 = Infrastructure -1%
i i : SG&A 0.8)%
By Appllcatlon = Agriculture -22% (0.8)%
- Pipe -5% Other 0.2%
+  Allied Products +3% : = Pipe - 3% 0
: + Allied Products + 5% YTD FY17 15.4%

Despite lower revenues, earnings exceeded the prior year driven by disciplined pricin@nd a

favorable cost environment.
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MZI)S  General and Administrative Expenses

Q4FY17 Q4FY16 I/(D) FY17 FY16 /(D)

G&A expense, as reported $32.5 $27.7 $4.8 $111.0 $92.5 $18.5
EBITDA adjustments related to G&A expense:

Stock—k_Jased compensation expense 53 (2.6) 79 8.0 (5.1) 131

(benefit)

ESOP deferred stockased compensation 0.2 0.1 0.1 11 1.2 (0.1)

Restatementrelated costs 2.6 11.6 (9.0) 24.0 28.0 (4.0)

ET&?QSE@TSSS%%TM to executive 1.1 (0.6) 1.7 1.1 (0.3) 1.4

Acquisition costs 0.4 _ 0.4 0.4 _ 0.4
G&A expensexcluding above items $22.9 $19.2 $3.7 $76.4 $68.7 $7.7

Increase in G&A expense excluding the related EBITDA adjustments is due to salaries,

related benefits and professional fees.

Allfigures in USD, mm



m Free Cash Flow Performance

FY 2017 FY 2016 Change

Adjusted EBITDA $193 $187 $6
Working Capital $(26) $24 $(50) $40 $45 $47
Cash Tax $(14) $(32) $18
Cashlnterest $(17) $(18) $1 $30
Restatement related costs $(30) $(20) $(10) $20
Other $(2) $(6) $4
Cash flowfrom operating activites ~ $104 $135 $(31) $10
Cap Ex $(47) $(45) $(2)
FCF $57 $90 $(33) $0

$400 $500 2.33x 2.27x
Leverage Leverage

$300 A00 $418 $422
$298 $300
$200
$200
$100 $100
$0 $0

B rFy 2016 [l FY 2017

$50

10perating Cash Flow less CapEx (see appendix for GAAP@AAP reconciliation)
2Inventory, Accounts Receivable, Accounts Payable
STotal debt less cash (includes capital leases) 10

All figures in USD, mm
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[ﬂﬁ[ﬂm Key Net Sales Driver®Market Outlook

Market Outlook

Market FY2018 Outlook Comments
Domestic
, Growth driven by share gains and continued
Construction

strength in the domestic construction markets

End Markets
ADS: Up MSD

Agriculture End
Market

Softness expected to continue throughout
FY2018

ADS: Down LSD to MSD

Modest improvement expected in Mexico,
contingent on political environmentCanada
expected to be flat due to weaker Agarket,
offsetting growth in construction markets

International End
Market

ADS: Up LSD to MSD
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WIB FY2018 Financial Outlook

Fiscal Year2018 Expectations

Key Metric FY2017 FY2018 Y-0-Y Change
Net Sales Up
(in Billions) $1,257 $1,275 -$1,325 1%10 5%

Adj. EBITDA Up

i s $193 $200 -$220 4%t0 14%

Adj. EBITDA 0 on 16 RO +30 to +120
Margin 15.4% 15.7%-16.6% basis points

Net sales growth driven by healthy domestic construction markets and modest international

improvement in Mexico. Margins to expand due to favorable demand, operational
iImprovements and hedging tailwinds.
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ﬁﬂwf%z—m Strategic Pillars

Strategic Operational Commercial
Growth Excellence Excellence
A Organic investments in A Increase integrated supply A Optimize sales force
innovation and capacity chain planning effectiveness

A Conversion strategy A Optimize network footprint A Engineering services
A Allied Products A Improve logistics and customer transformation
A Bolt-on acquisitions sourcing A Customer service
A International growth A Build out broader continuous transformation

improvement initiatives

Strategic pillars supported by disciplined capital allocation strategy

Including investments in the business and cash returns to shareholders
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DS Capital Structure and Deployment Priorities

Cash and
Leverage

Cash Flow
from
Operations

Sources

Capital Expenditures

Shareholder Returns

Debt Repayment

ATop priorities forFY2018include: supporting growth in
certain diameters and geographies, productivity and
efficiency initiatives (SPP)

A Focus on M&A to leverage our national footpriand
sales and distribution network

ASeekstrong management teams with synergistic
opportunities
AContinue quarterly dividend (increase#0.01/share)

AConsider opportunistic share repurchases as part of
our recently announcedb50 million share repurchase
program

AMaintain leverage ratio of 2x to 3x

ACurrent leverage ratio oR.27 (includes~$80 million
of capital lease obligations)

Uses
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Q&A Session



Strongdemandin domestic construction marketsexpected to
continue into FY2018

Certain marketsthat were challenged in FY 2017 have begun to
stabilize, withlnternational construction marketsexpected to
contribute to growth thisyear

e Focused on accelerating growth through innovation and M&A

01 Step change in margin and profitability profile over next three year
»/  driven by SPRnitiatives
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Appendix
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EBITDA Reconciliation

Three Months Ended Fiscal YeaEnded
March 31, March 31,

(Amounts in thousands) 2017 2016 2017 2016
Net (loss) income $ (18,052) $ (11,085) $ 35,908 $ 30,567
Depreciation and amortization 18,290 18,955 72,355 71,009
Interest expense 3,916 4,504 17,467 18,460
Income taxbenefit) expense (10,913) 342 24,615 23,498
EBITD® (6,759) 12,716 150,345 143,534
Derivative fair value adjustments 377 (5,587) (10,921) 2,163
Foreign currency translatidnsses (gains) 49 (38) (1,629) 697
Losson disposal of assets and costs from exit and disposal activities 5,432 254 8,509 812
Unconsolidated affiliates interest, tax, depreciation and amortization 702 944 2,751 3,215
Contingent consideration remeasurement (307) 257 (265) 371
Stockbased compensatioaxpense (benefit) 5,608 (2,873) 8,307 (5,868)
ESOP deferred stodlased compensation 2,140 875 9,568 10,250
Expense (benefitelated to executive termination payments 1,104 (552) 1,092 (294)
Restatementrelated costs 2,635 11,642 24,026 27,940
Inventory step up related to PTI acquisition 525 - 525 -
Bargain purchase gain on PTI acquisition (609) - (609) -
Loss related to BaySaver acquisition - - - 490
Transaction costs 372 - 372 -
Impairment of investment in unconsolidated affiliate 1,300 4,000 1,300 4,000
Adjusted EBITDA $ 12,569 $ 21,638 $ 193,371 $ 187,340

1) EBITDA as net income before interest, taxes, depreciation and amortization
2) Adjusted EBITDA as EBITDA before stock based compensation expensecash charges and certain other expenses
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